
Ed Kenney Joins Clearwave Corporation as Channel Sales Manager 
 
ATLANTA – January 24, 2011 - Clearwave Corporation announces that Ed Kenney has joined 
the company to serve as Channel Sales Manager.   In this role, Ed is leading Clearwave’s 
efforts to build partner and reseller relationships that will enable Clearwave to meet the fast 
growing demand for kiosks and other patient information exchange technologies.  
 
“Ed has the experience and track record to assist Clearwave in achieving the goals we have set 
related to our partnerships. He understands the healthcare market, our clients’ needs and how 
to maximize Clearwave’s areas of expertise with other industry experts,” said Gerard White, 
CEO for Clearwave. “We are pleased to have him come aboard and work to further grow our 
company.” 
  
Ed has worked in the healthcare technology market since 1999 and has made his mark by 
growing multi-channel sales organizations at Advanced Imaging Concepts as well as marketing 
EMR/PM solutions to physician offices at Allscripts.  Mr. Kenney most recently led a national 
sales organization as the Commercial Sales Manager for Panasonic Document Solutions Group 
selling products through more than 1,000 active resellers across the U.S.  
 
“Clearwave has a unique solution in an industry where things are ever-changing.  I believe in 
the Clearwave solution and know that it is a valid and relevant solution that will make a huge 
difference in the healthcare industry,” said Ed Kenney. “Clearwave is an exciting place to be 
right now and I’m looking forward to continuing the company’s forward momentum.” 

Through various points of reference (at check-in through a Clearwave kiosk, through the 
integration with a provider’s PMS or HIS system and Clearwave’s proprietary system), 
Clearwave receives patient data and cross references it to create a single identifier for a patient 
to ensure that the most accurate and up-to-date patient data is used when verifying plan 
benefits and submitting claims.  Once the patient’s identity is authenticated, Clearwave then 
securely shares the patient data through its network connecting disparate healthcare entities 
and back-end systems to help keep the entities in sync while also enhancing the continuity of 
patient care.  

Clearwave’s Patient Information Exchange software is the epicenter of a larger and more 
comprehensive portfolio of solution modules that enhances an organization’s existing systems 
while improving the patient experience and current processes without major disruption. 
Clearwave allows healthcare organizations to share patient data, lower healthcare 
administration costs, comply with federal and state regulations and improve the patient 
experience. 
 

About Clearwave Corporation  

Clearwave is headquartered in Atlanta, GA. The company is a premier network provider in 
Patient Information Exchange.  Clearwave's Patient Information Exchange software integrates 
with healthcare provider's existing systems and processes to verify patient demographics, 
insurance and payment information resulting in improved cash flow and administrative 
processes while enhancing the patient experience.  Please visit www.clearwaveinc.com for 
more information.  
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