
Jim Preuett Joins Clearwave Corporation as Regional Sales Manager 

Clearwave Corporation is pleased to announce that Jim Preuett has joined the company 
as Regional Sales Manager.  With more than eight years of healthcare software and IT-
related experience, Mr. Preuett brings a wealth of knowledge to the Clearwave team.  
As the region sales manager, Jim will be responsible for building and developing 
business-to-business relationships to help Clearwave meet and exceed sales and 
development goals. 

“Developing meaningful and mutually beneficial business relationships is essential to 
Clearwave’s plan of growth.  Jim brings a great level of industry knowledge and 
experience that I believe is going to help Clearwave continue to make strides,” said 
Gerard White, CEO for Clearwave. “Along with experience, Jim has a great attitude and 
that’s a major component of the job as well.” 

Jim was most recently with Panasonic where he served as the National Business 
Development Manager for Panasonic’s healthcare division, Panasonic PSNA. Jim 
worked with numerous healthcare software providers and key IT partners like Dell 
Healthcare.   

“The opportunities and challenges in today’s healthcare industry are more unique than 
any other time before. I believe there is a tremendous amount of potential to take 
Clearwave’s solution to a number of partners and combine synergies to really address a 
lot of the issues in the industry today,” said Jim Preuett. “I’m happy to be working with 
such a great group of people that are dedicated to improving the way the healthcare 
industry functions.” 

Through various points of reference (at check-in through a Clearwave kiosk, through the 
integration with a provider’s PMS or HIS system and Clearwave’s proprietary system), 
Clearwave receives patient data and cross references it to create a single identifier for a 
patient to ensure that the most accurate and up-to-date patient data is used when 
verifying plan benefits and submitting claims. Once the patient’s identity is 
authenticated, Clearwave then securely shares the patient data through its network 
connecting disparate healthcare entities/back-end systems to help keep the entities in 
sync while also enhancing the continuity of patient care.  

Clearwave’s Patient Information Exchange software is the epicenter of a larger and 
more comprehensive portfolio of solution modules that enhances an organization’s 
existing systems while improving the patient experience and current processes without 
major disruption. Clearwave allows healthcare organizations to share patient data, lower 
healthcare administration costs, comply with federal and state regulations and improve 
the patient experience. 
About Clearwave Corporation  

Clearwave is headquartered in Atlanta, GA. The company is a premier network provider 
in Patient Information Exchange. Clearwave's Patient Information Exchange software 
integrates with healthcare provider's existing systems and processes to verify patient 
demographics, insurance and payment information resulting in improved cash flow and 
administrative processes while enhancing the patient experience. Please visit 
www.clearwaveinc.com for more information. 
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